Financial Planning Chapter 1 MC Quiz


	Question 1 
	12 points   
	Save   

	 
	1. Which of the following steps in the financial planning process is where the advisor identifies the strengths and weaknesses in the client's present financial condition? 
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(A) Establish and define the advisor-client relationship. 
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(B) Determine goals and gather data. 
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(C) Develop and present a plan. 
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(D) Analyze and evaluate the data. 


	
	
	
	


	[image: image7.png]


  Question 2 
	11 points   
	Save   

	 
	14. According to a 2004 consumer survey conducted by the CFP Board of Standards, the top reason why people begin financial planning is to 
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(A) accumulate capital 

[image: image11.wmf]
(B) purchase or renovate a home 
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(C) build a retirement fund 
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(D) generate current income 


	
	
	
	


	[image: image14.png]


  Question 3 
	11 points   
	Save   

	 
	15. Which of the following steps in the financial planning process is where the advisor reviews changes in the client's circumstances and the financial environment? 
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(A) Implement the plan. 
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(B) Monitor the plan. 
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(C) Establish and define the advisor-client relationship. 
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(D) Determine goals and gather data. 
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  Question 4 
	11 points   
	Save   

	 
	26. A comprehensive financial plan organized to follow the financial planning process should start by 
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(A) describing the client's present situation based on both the personal and financial data gathered from the client 
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(B) specifying the client's stated goals indicating the priority of each one and the time frame for achieving it 
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(C) specifying the responsibilities of each party for implementing the plan and carrying it through to completion 
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(D) identifying problems that the client would encounter in attempting to accomplish stated goals 
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  Question 5 
	11 points   
	Save   

	 
	36. Which of the following financial advisors using the financial planning process is practicing multiple-purpose financial planning? 
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(A) a multiline insurance agent who sells life, health, and property and liability insurance to a client 
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(B) a personal finance counselor who shows a client how to set up and live within a budget 
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(C) a stockbroker who advises a customer to buy shares of common stock in the "XYZ" company 
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(D) a banker who opens a trust account for the benefit of a customer's handicapped child 
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  Question 6 
	11 points   
	Save   

	 
	37. Which of the following statements concerning the financial planning pyramid is correct? 
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(A) As the client moves up the pyramid, the focus of the plan shifts from wealth accumulation goals to income protection needs. 

[image: image39.wmf]
(B) The middle part of the pyramid is built with emergency savings, insurance coverages, and a properly drawn will. 
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(C) The pyramid is a widely accepted approach for developing a comprehensive financial plan over a period of time. 
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(D) The foundation of the pyramid addresses both the management of retirement assets and the conservation/distribution of the estate. 


	
	
	
	


	[image: image42.png]


  Question 7 
	11 points   
	Save   

	 
	71. Financial advisor activities considered to be part of step 4 (develop and present a plan) in the financial planning process include all the following EXCEPT 
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(A) obtaining the client's approval of the plan 
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(B) presenting alternative plan strategies to the client 
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(C) writing a report for the client that describes the plan 
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(D) reviewing the plan to see that it is performing satisfactorily 
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  Question 8 
	11 points   
	Save   

	 
	78. According to a survey conducted by the CFP Board in 1999, the top three financial planning areas of specialization that advisors engage in include all the following EXCEPT 
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(A) closely held business planning 
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(B) pension/retirement planning 
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(C) comprehensive planning 
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(D) investment planning/advice 
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  Question 9 
	11 points   
	Save   

	 
	90. Starting at a relatively young age, a career-minded person typically will pass through all the following phases of his or her financial life cycle en route to retirement EXCEPT 
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(A) early career 
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(B) career development 
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(C) peak accumulation 
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(D) postretirement 
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